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I n modern economics, we have been taught to think in terms of
using cash or credit in our economic lives. So much so to the
exclusion of everything else.

Recently, | had the opportunity of communicating with Bob
Meyer, founder, publisher and editor of BarterNews. Meyer is
America’s resident expert on bartering. The
recipient of many awards within the barter-
ing industry, Meyer publishes The Competi-
tive Edge (a subscription newsletter), Think
Barter & Grow Richer (a special report) and
FastStart Programs (help you get started in
bartering) all of which are designed to help
people succeed economically. Meyer was gra-
cious in taking time to explain, answer ques-
tions and offer technical background.

For most, the word bartering has the stigma
of being a form of economic facilitation that
resides in the past, among the more primitive
economies. As we shall see, this is far from
the truth. The truth is many individuals, com-
panies and nations cannot achieve their eco-
nomic goals or economic potential with just
the use of cash or credit. Bartering is for the real entrepreneur (in-
dividual, business and nation) that looks beyond the limits of cash
or credit.

Today, bartering takes place between individuals, between in-
dividuals using third-party barter exchanges, between companies,
between companies using third-party barter exchanges, between
large corporations and nations, and between nations.
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In the world of agriculture, trades between farmers (sharing
equipment and labor) have a long history of activity right up to
today. Letting a neighbor use your tractor in exchange for using his
combine is at the very core of American agriculture. Trades where
consumers work for food on CSA farms and food co-op employees
trading labor for food discounts are becoming
commonplace.

“Bartering is a matter of creatively using
what one has to get what one desires. Just like
in the cash marketplace, the strategies and
techniques can be used to structure deals,”
Meyer said. “The beauty of barter is that you
are changing the method of payment and not
having to convert everything into cash yrst
before making the payment.”

The cost of employing people is one of the
largest expense items companies look to trim.
As such, people are increasingly being forced
to be creative. The modern world may just be
touching the tip of the iceberg when it comes
to the bartering of labor and human talent to
augment traditional forms of cash or credit in
facilitating economic activity.

“When you change the method of payment, a person’s mindset
regarding the deal is different,” Meyer said.

The story of Fulcrum Farm in the Sept/Oct 2006 issue of Touch
the Soil covers co-owner Lisa Bjorn’s experience with barter. Thir-
ty percent of Fulcrum Farm’s economic activity is due to trades.

“I receive a whole lot more value when doing trades than %
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